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Terms & Conditions(1)

First time log in the Disti. Portal

nuvoTonN

Term

Last modified: June 01, 2023

NUVOTON TECHNOLOGY CORPORATION and its affiliated companies (hereinafter referred to as "NUVOTON", “we/our/us”) are committed to protecting and respecting

your privacy. You

Policy, together with any additional terms and conditions that contain supplementary information in connection with particular services you are using (hereinafter referred
to as "Privacy Policy”), outline our privacy practices regarding the collection, use and safeguard of your personal information through (1) the website(s) operated by

NUVOTON (http

“SERVICE"), along with whom we may share or disclose the collected information. If you are a minor, you shall access or use the SERVICE only after your parents (or
your guardian) read and agree our Privacy Policy.

The use, access|
(or your guardia
This Privacy Polif
provide your per
notices. Please 1
Please click on fi

1. Who are we?
2. What s Perso|
3. What Persona}
4. On which legal
5. Why do we us|
6. To whom and
= Third party|
« Internation|
7. What do we di
8. What are your
9. How long do W
10. Third party i
11. Cookies
12. Your Choice(|

Home | English - | Signin

s and Conditions

r Privacy Is important to us. We endeavor to comply with all applicable laws on privacy protection and personal information security. NUVOTON Privacy

/lwww.nuvoton.com) (the "Website(s)"), (2) NUVOTON's App, and (3) any services, both online and offline we provide (hereinafter referred to as

15. FHERAIEE
BFUFTEmBIEACNIE, AR (RS R TREREMM, (RSN IBEREE,
16. EEHEH

SRS, EE. FIBEIEA SR ATCRE (T, AT,
< M ERIER-
IRENEEERAERE(COPA), IERIEEABNESECCPARRER. H5% TRIRCCPARHIINNIERE 2 HERiAEr el .

J lagree to these terms and conditions.

NnuvoTonN
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If you are log in to the
Disti Portal for the first
time, the system will
display the Privacy
Policy . You will need
to scroll down to the
bottom, select the
option “l agree to
these terms and
conditions,” and click
“Continue” to proceed
with the login

The “Privacy Policy “
will only display on
your first-time login
unless IT releases new
“Privacy Policy ". In
such a case, the new
“Privacy Policy ” will
pop up, and you will
need to accept them
again




I_Feature Introduction(1)
o 0 O o

NuosNMiIicro NV LS =
LCIDOSESEDOD1IEC I FEF - E NI C U

No |Feature ______ Descripton

1 Opportunity Disti. Users can create, update, and manage opportunities

2 Download Disti. Users can find the standard import templates for
Opportunity and Opportunity Product here.
Import guidelines will also be attached

3 Portal Accounts Portal Account Admin can manage subaccount here, this
menu only visible for Portal

NnuvoTon
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I_()pportunity View (1)

Process Status

Y v

‘ Apply

iZ Opp Portal View~ Search Q ‘

Opp Portal View
All Open Opportunities Description Process Status ¥ Portal Owner Disti Account Nuvoton Sales Entry Date

Disti Edit Only Opportunities

st Unbinding - Sales Review B3 L5 DXC Temp HYCHANG # 12/26/2023 ‘ v
5:23 PM S

No_|ViewName _______|Descripton

All Close Opportunities

1 Opp Portal View All Opportunities ( within the same company ) are listed here

2 All Open Opportunities All Opportunities (within the same company) and with [Opportunity status]=‘Open’ are
listed here

3 Disti. Edit Only Opportunities All editable opportunities are listed here

*  Opportunity Admin : Allow modify other’s Opportunities within the same company .
* Opportunity Personnel: Only Allow modify his own Opportunities

4 All Close Opportunities All closed opportunities are listed here
NU\ pp pp

Copyright © Nuvoton Technology Corporation



I_Function Button (1)

o Process Status
A 4 v

Apply

6
iE Opp Portal View~ q&earch Q

@ Process Status: Disti. Users can filter the Process Status and click “Apply” to search for corresponding
Opportunities

@ Search: Disti. Users can input keywords in the search box and click “Apply”/ Magnifier icon to search for
Opportunities

€ Reassign: Opportunity Admin can reassign Opportunities. This button is only visible to Opportunity Admin
@ Import Data: Disti. Users can import Excel file to create/update Opportunities and Opportunities Products
O Export Data : Disti. User can click “Export Data” to export Opportunity data

(d Create: Disti. User can click “Create “ to create a new Opportunity

NnuvoTon




I_Function Button (2)

Process Status
Y v
Apply
i€ Opp Portal View - Search ‘ Q ‘
J Opportunity Id Project Description 4 Process Status Portal Owner Portal Account Nuvoton Sales Entry Date
002082 asda Draft Xia zt DXC Temp v_zetianxia # 12/25/2023
8:39 AM
. L O View details
O 002182 lan's Binding Test 03 Approved = DXC Temp HYCHANG # 12/26/2023 -
402 PM

Click the drop-down arrow button, and there will be two options ( Edit will be only displayed

when you have permission to modify the Opportunity )

* View details: Clicking “"View details” will lead to the details form of the current Opportunity,
where the data will be read-only

 Edit: Clicking “Edit” will also take you to the details form of the current Opportunity, but the
data will be editable if you have the proper permission

NnuvoTon
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* Log in Disti.Portal

Create Opportunity - Portal (1)

 Expand the menu”
Opportunities and click
Disti. create Opportunity "Opportunities”

Opportunities - ] Download | Knowledge Article | Portal Accounts | English - | Huang Qi - R CIle "Create” button

* The system will then
pop up the new
creation page with
“EAR Agreement”

Home Opportunities ~ Download Knowledge Article | Portal Accounts | English ~ | Huang Qi ~

Export Administration Regulations BTl

Apply
Nuvaton Sles Agreement s stats Y . _ » Click “l Agree” button
The Export Administration Regulations (EAR) are a set of it < NIL| to co nti n ue c reati ng

regulations in the United States that control the export and re- .
new Opportunity

export of certain goods, technologies, and software to foreign

countries. These regulations are primarily administered by the
General Bureau of Industry and Security (BIS), which is part of the U.S.
Department of Commerce.

y

Basic Info The main objectives of the EAR are to:

1.Ensure national security: The EAR aims to protect U.S. .
national security interests by controlling the export of items that ¥
could have military or strategic significance. Q

Project Name *

2.Promote foreign policy goals: These regulations are also

End Equipment * used to implement U.S. foreign policy goals, such as
preventing the proliferation of weapons of mass destruction or
supporting certain friendly nations.

3.Protect economic interests: The EAR seeks to protect U.S.

economic interests by regulating the export of goods and

technologies that could be used to compete with U.S.
Customer businesses or harm domestic industries.

End Customer Type [R—

Copyright © Nuvoton Technology Corporation



ATTENTION

. * If you cannot find
- he Nuvoton sales’
Create Opportunity - Portal (2) the Nuvoton sales

Disti. create Opportunity sales directly

NnuvoToN  Possible Causes:

Home | Opportunities ~ | Download | Cases | Knowledge Article | Portal Accounts | English ~ | 1. The SaleS account
is inactive

2. "Disti. to Sales

Mapping" is not

configured

* Once submitted for

review, if you need
to adjust Sales,
please contact the
new Sales or
Nuvoton system
person in charge

lan Chang ~

Account Search

Lookup records x

Search Q ‘

Name Created On

Nuvoton Sales * o
dEa

se one record and click Select to continue

IJLiu # 12/11/2023 1057 AM

LFBin # 12/11/2023 10:57 AM

SPChen #

Disti. can select the relevant sales

TATSUI #

responsible for the Disti based on
[Disti to Sales mapping] setting

JCYCHENO # 12/25/2023 3:12 PM

NnuvoTon
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o To enter mandatory
I Create Opportunity - Portal (3) fields manually
* For [Territory] and
[Sub Territory], click
the “magnifying
glass” icon to choose
the data
* For [Project
Description] and
[End Equipment],
I"e manually input the
data in the text box

Disti. create Opportunity — General section

General

Will be used as a filter
condition for [End Customer]

Basic Info Maximum Length: 40
End Eauipment Reference Design Currency *
m ] l ® No O Yes m‘ UsD

Sub Territory *

Territory *

NnuvoTon



. * For [End Customer
| Create Opportunity - Portal (4) Typel, drop down
the option list and

choose the data.

» For [Application],
click the “magnifying
glass” icon to choose
the data

Disti. create Opportunity — Customer section

Customer G
End Customer Type Q Application * P
B [ |

IDH End Customer Layer 2 *

In-house
OBM
EMS

Foundry
LISTrIouTor - Sales Representative *

NnuvoTon



J Note: Account search

I_Create Opportunity - Portal (5) supports multi-

language queries

Disti. create Opportunity — Customer section

 One of the two fields

Nuvoton Sales - process tatus Opportunity Status [Distributor] and
| HvcHanG = [ x [ a] Dratt v Close Oeen [Sales
Representative] must
General be filled in
Basic Info

For the following fields, click

Project Description *

) “Account Search” to select

Sub Territory *

: a | /| L2
the data accordingly:
End Equipment * Currency *
* [End Customer] -
* [End Customer Layer 2]
* [Distributor]
Customer » [Sales Representative]
End Customer Type Application *
v [ o]
End Customer * End Customer Layer 2 *
Distributor * Sales Representative =

nuvoTon | | | |



Create Opportunity - Portal (6)

Disti. create Opportunity — Customer section Dummy Account

Account Search

.. B ==-mIss

ntcdistigas2.powerappsportals.com says

Dummy Account t Added! DO NOT FORGET maintaining End Customer
Text

Plez°a:urd and click "Set" to continue

Accoun t Type)|End Customer ~

Account Sea

Please select one record and click " Set” to continue

— — You can input key

IDB Code

Account Type | End Customer hd

(Block) Yantai Fuhuada (Block) Yantai Fuhuada Word to searCh the

= 0110001010
a ‘‘‘‘‘‘‘‘ corresponding data
0110000978 Block)Ennoconn oc conn

Select the data record

POWER TECHNOLOGY
CO.

Choose one record and dick Select to continue

IDB Code Name

If you cannot find the account in the above list, please select the “Dummy Account” listed below.

Name Name 1 Name 2

® | Dummy Account Dummy Account Dummy Account

o] 0110000843 Action Technology

(HK) Co. Ltd.

Action Technology
(HK) Co. Ltd.

Action Technology China/HK
(HK) Co. Ltd.

(o}

0110000499 AeRa Corporation AeRa Corporation AeRa Corporation China/HK

(o}

0110001020 AIC AIC INDUSTRIAL AIC China/HK

(XIAMEN) CO,, LTD.

Customer
End Customer Type Application *
OBk ‘ AnDd

[x]a]

O 0110000461 ALLPLUS CO LTD ALLPLUS CO LTD ALL PLUS CO LTD China/HK
o] 0110000662 Ambit Ambit Ambit China/HK End Customer * End Customer Layer 2 *

TN

End Customer Text *

If you cannot find the account in the above list, please select the “Dummy Account” listed below. End Customer Layer 2 Text *

Name Name 1 Name 2 Territory

Application Description

Automotive_ADAS_Face-ID

Distributor *

L

@] Dummy Account Dummy Account Dummy Account

Click “Set”

[ -]

Copyright © Nuvoton Technology Corporation

Repeat the steps
from 15 to 18 to set
value for [End
Customer], [End
Customer Layer 2],
[Distributor] and
[Sales
Representative]

If you are unable to
find the account
information for [End
Customer] and [End
Customer Layer 2]
that you want, you
can select “Dummy
Account” and
manually maintain
the [End Customer
Text] and [End
Customer Layer 2
Text] in the form




I_Create Opportunity - Portal (7)

Disti. create Opportunity — “Fields only for Non-Japan Distributors” & “Remarks” section

Fields only for Non-Japan Distributors

—0

Platform O%

Remarks
pportunity Remark Previous Opportunity Remarks

AAABBE [01/31/2024 06:36 PM][lan Chang]AAABBE

NnuvoTon



I_Create Opportunity - Portal (8)

Disti. create Opportunity — Milestones section

Milestones

Common

Mass Production Date *

‘ M/D/YYYY

\

[Last Shipping Date]

should greater than

Design Complete Date

Last Shipment Date *
' M/DAYYYY &=

‘ M/D/YYYY

Promotion* (Open)

Fields only for Japan Distributors

‘ M/D/YYYY

Submit Specifications* (Design-in)

‘ M/D/YYYY

Sample Shipping Date* (Design-in)

(o=

) [Mass Production Da

Inquiry Received* (Open)

7 | oAy &
Opportunity Id
002292
,—-—

* Enter milestone fields

* Click “Save”

* Note: Please make sure
you have entered all
the mandatory fields
and that the value of
the field [Last Shipment
Date] is greater than
the [Mass Production
Date]. Otherwise, the
system won’t allow you
to save it

« After the new
opportunity has been
saved successfully, the
[Opportunity ID] of this
Opportunity will be
generated
automatically

NnuvoTon



Create Opportunity - Portal (9)

Disti. create Opportunity — Product section

Click “Create” in
Product Product session.

Please click "Save" to save your changes in the Opportunity before "Create" or "Edit" a product record. Otherwise you will lose your changes

e

@ Create x
te
Product Line Id ASP * [\
Opportunity Product No. Opportunity _ Line Id Part Status
Product (Part No/GC Code) * Qry =
| (o] | |
{ D >
Currency
usp
AMT AMT(TWD)
AMT(PY) AMT(USD)

The system will pop up
d a new creation window

Competitor

| |-

Compt.Price Won/Lost Date

NnuvoTonN |

Copyright © Nuvoton Technology Corporation



o O Only when you
| Create Opportunity - Portal (10) choose Dummy
Product, this field
[Product (Part
No/GC Code) Text]
will be displayed
accordingly

Dummy Product

Disti. create Opportunity — Product section

@ Create

Product Line Id ASP *

[
‘ FF102LO0G ‘ 55 ‘
Product (Part No/GC Code) * F Y
Bduct {Part No/GC Code)

Currency

& Create

Product Line Id *

Product (Part No/GC Code) *

ENES

| Dummy Product

Click the “magnifier” icon to

choose a Product (Part No/GC

Code). The [Product Line Id]

will be filled in automatically
AMTOPY) accordingly.

Currency

Product (Part No/GC Code) Text *

| usb

Part Status *

Open v
Competitor Design In Date
Compt.Price Won/Lost Date

Copyright © Nuvoton Technology Corporation




o O Part status can only
- select the “Open”
I Create Opportunity - Portal (11) select the “Op
beginning. After it is

Disti. create Opportunity — Product section submitted to Sales

& Create G Create °
and sent to his
Product Line Id ASP * P ey e s - .
Crrmos | E | supervisor for review
Product (Part No/GC Code) * Qry * | | ‘ | (th at iS, Process
‘ BTO13A ‘ ® ‘ Q ‘ ‘ 300 ‘ Competitor part no Reg. No(US only)

| ] | status = Approved),

’E@j Part Remark Previous Part Remarks the Oplfn Status Can
Input rest mandatory fields B enter the next stage,

L] L]
awr AT, namely Design-in or
Lost.
AMT(JPY) AMT(USD)
Part Status = Unit * Opportunity Product Status
Design-In > | Primary Unit | Draft
Competitor Design In Date

Compt.Price Won/Lost Date !_Q y
| _— =l , Click “Save”

NnuvoTon




o * Click “Submit to
I Create Opportunity - Portal (12) Sales" (The Opportunity
status will be updated

to “Sales review”

Disti. create Opportunity — Product section automatically and this

opportunity will not

allow the Disti. User to

edit it anymore until it

has been “back to Disti”

Product

Please click "Save” to save your changes in the Opportunity before "Create” or "Edit” a product record. Otherwise you will lose your changes

by sales in D365 or
“Approved/Rejected” in
Opportunity Product No. Opportunity Product (Part No/GC Code) Product (Part No/GC Code) Text Product Line Id Part Status BPM )
002814-1 002814 BTO13A FF102LOG Design-In ° Note: Before you
submit this opportunity
T WSl 813 a7 SEELEE : to sales, make sure you
opportunity  product record will
Project Total Qty Project Total AMT be displayed on the product view, have added at.least one
%0 17.600.00 and the related [Project Total QTY] product for this
Project Total AMT(TWD) Project Total AMT(JPY) 2 and [Project Total AMT] will be opportunity; otherwise,
546,040 2,376,000 calculated automatically. the system won't allow

you to submit it.

l Click “Submit to Sales”

NUVG s
Copyright © Nuvoton Technology Corporation




ATTENTION
PLEASE !!

Unbind Validation- Portal (1)

View Audit

This Opportunity is bound by another Disti. and cannot be submitted, please contact [Nuvoton Sales] for details.

Opportunity Id
002320

Nuvoton Sales *

v_gavinchen #

General

Basic Info

Test Demo 010223

End Equipment *

test

Customer

In-house

End Customer *

HP

NnNUvVOoTO

Project Description *

End Customer Type

Process Status *

Sales Review

Territory *

America

Reference Design

No Yes

End Customer Layer 2 *

HP

Opportunity Status *
Close ~ Open

Sub Territory *

Alabama

Currency *

usD

Application *

AAD2

Application Description

Automotive ADAS_Camera Monitoring System

Copyright © Nuvoton Technology Corporation

If the [End Customer]
and [End Customer
Layer 2] are being used
by another Disti.
company, when you
click “Submit to Sales”,
the system will pop up
a message reminding
you that “This
Opportunity is bound
by another Disti. and
cannot be submitted
,please contact
[Nuvoton Sales] for
details”




ATTENTION
PLEASE !!

Conflict Validation (1)

NnuUVvo

This Opportunity is conflict.

Opportunity Id

002319

Nuvoton Sales *

v_gavinchen #

General

Basic Info
Project Description *

test create1228

End Equipment *

test

Customer
End Customer Type

In-house

End Customer *

(Block)Ennoconn

Process Status *

Sales Review

Territory *

China/HK

Reference Design
No ' Yes

End Customer Layer 2 *

Anand Mando eMobility

Opportunity Status *
Close = Open

Sub Territory *

Beijing

Currency *

usb

Application *
AAD1

Application Description

Automotive ADAS Around View

View Audit

Copyright © Nuvoton Technology Corporation

If the newly
created/updated
Opportunity has a
similar [Project
Description], the same
[End Customer], the
same [End Customer
Layer 2], and the same
[Product (Part No/GC
Code)] as another
Opportunity created by
the same Disti. Account
user, when you click
‘Submit to Sales’, the
system will pop up a
message: “This
Opportunity is a
conflict”




Update Opportunity (1)

Project Total AMT(TWD)

546,040

NnuvoTonN

).

Project Total AMT(JPY)

2,376,000

Submit to Sales

Import Data Export Data
Process Status
Y  Editing ~
Apply
Product Update the editable fields
[ [a]
Please click "Save” to save your changes in the Opportunity before "Create” or "Edit” a product record. Otherwise you will lose your changes
dJ Sales Entry Date
0 5 part no Compt Price Cust. part# Registered Reg. Cost Reg. No(US only) Created On 4 -hen 2 12/27/2023 E
No iﬂ/zom 1137 438 PM
O View det:
) »
4 | G Edit I
Project Total Qty Project Total AMT
- o
ick “Edit

Project Total AMT(USD)

17,600

Copyright © Nuvoton Technology Corporation

Click “Submit to Sales”

Find the record that you
want edit

1. Click drop down arrow
2. Click "“Edit”

Note: For Opportunity
Admin : allow to modify all
the Opportunities created
by same account
users(which Opportunity
Process status=

“Draft”/ “Editing”/ "Appro
ved”/ "Rejected)

For Opportunity Personnel :
Only allow to modify his
Own created
Opportunities(which
Opportunity Process
status=

“Draft”/ “Editing”/ "Appro
ved”/ "Rejected)




Update Opportunity Product (1)

Product

Please click "Save" to save your changes in the Opportunity before "Create" or "Edit" a product record. Otherwise you will lose your changes

@ Edit

or part no

0
\

N e e e

Cust. part# Reg. Cost

x

o(US only)

Competitor part no Reg. No(US only)

Update the editable fields

E.g.: Part Status

Unit * Opportunity Product Status
Primary Unit HasBeenApproved

& Edit

Click “Save” D

( °

Submit to Sales

1. Click “Edit” and Update
the editable fields

2. Click “Save”

3. Click “Submit to Sales”

O Noted: Please click
“Save” to save your
changes in the
opportunity before
“Create” or “"Edit"” a
product record.
Otherwise you will lost
your changes

nUVOTon Click “Submit to Sales”



I_Update Opportunity Product (2)

1. Al Application Tag in Opportunity Information:
o  Whenfilling in Opportunity details, please check whether the "Application Tag" is related to Al applications.
o Scenario A: If a Product (Part No/GC Code) is pre-defined by Nuvoton as an Al product, the system will
automatically apply the Al tag. If the product is not Al-related, you may remove the tag.
o Scenario B: If a Product (Part No/GC Code) is not pre-defined as an Al product by Nuvoton, you may manually
add the Al tag if applicable.
2. Current Al Product Definition:
o Only M55M1 is currently defined as an Al product in the system.

NUVOTC™.



Notes
1. Click “View Audit” ,

iew Audit —-Check update details (1) Vi uituindon
pops up; all the
pecoun e ILilEt:Ztie: trheeC ?O;d;ea re

Saved

Click “"View Audit”

Opportunity

002292 View Audit

Nuvoton Sale]

[ (=9

User Operation Modified On Value
v_gavinchen i"
# Portals-NTC Sales - Update 12/28/2023 7:23 Change:Last Update Final:12/28/2023 7:20 PM => 12/28/2023
ntcsales PM 7:23 PM,
Change:Last Update(Disti):12/28/2023 7:20 PM => 12/28/2023
7:23 PM,
Change:Project Description:test create1228 => test create1228
update,
# Portals-NTC Sales - Update 12/28/2023 7:20 Change:Last Update Final:12/28/2023 12:17 PM => 12/28/2023
ntcsales PM 7:20 PM,
Change:Last Update(Disti):12/28/2023 12:17 PM => 12/28/2023
7:20 PM,
# Portals-NTC Sales - Create 12/28/2023 12:44 New Value:Application => AAD2,
ntcsales PM New Value:Currency => USD,

New Value:Distributor => ABBA,

New Value:End Customer => (Block)Ennoconn,

New Value:End Customer Layer 2 => Anand Mando eMobility,
New Value:End Customer Type => In-house,

New Value:End Equipment => Mobile,

New Value:Last Shipment Date => 12/28/2023,

New Value:Last Update Final => 12/28/2023 12:17 PM,
New Value:Last Update(Disti) => 12/28/2023 12:17 PM,
New Value:Last Updated by(Disti) => Huang Qi,

New Value:Mass Production Date => 11/28/2023,

New Value:Nuvoton Sales => v_gavinchen #,

New Value:Opportunity Status => Open,

New Value:Opportunity Type => Existing Customer,

NnuvoTonN
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Reassign Opportunity (For
Opportunity Admin Only) (1)

Process Status Click “Reassign”

Import Data Export Data

Apply

A 4 ~
iE Opp Portal View~ Search ‘ Q ‘
J Opportuniti ) Project Description Process Status ¥ Portal Owner Portal Account MNuvoton Sales Entry Date

002222 TEST 3 Sales Review Chen Gavin DXC Temp HYCHANG # 12/27/2023
4:55 PM

002168 lan's Test Unbinding - Sales Review =l DXC Temp HYCHANG # 12/26/2023
6 5:23 PM

002166 Opportunlty Admln el g DXC Temp HYCHANG # 12/26/2023
select the 5:17 PM

002153 Opportunltles records ! =5 g DXC Temp HYCHANG # 12/26/2023
that need to reassign 1:25PM

002134 unbinding demo -003 Sales Review Liu Yuntao DXC Temp v_mica # 12/26/2023
9:56 AM

unbinding demo -002 Sales Review Liu Yuntao DXC Temp v_mica # 12/26/2023

NUV(

Copyright © Nuvoton Technology Corporation

9:51 AM

© Create

| Tl Tel el Te Tel <]

O Note: Closed
Opportunities cannot
be reassigned




O Note: Closed

Reassign Opportunity (For Opportunitis cannor
Opportunity Admin Only) (2)

Reassign Opportunity .

Please select one record and click”Confirm" to continue

I@ Chen Gavin gavin.chen2@dxc.com I

Huang Qi
Select the person
Jiang Zhiwei

to whom you want Xﬁ
=

G v The system will pop-up messages to

\ remind you that the opportunities
have been successfully reassigned
Click “Confirm”

\ame Email
_ ntedistiqas2.powerappsportals.com says
O " Aven aiwen.chang@dxc.com
Opportunities have been successfully reassigned. G

Li Muchun

to reassign
opportunities

Liu Yuntao

0 O 0|0

Xia Zetian

Copyright © Nuvoton Technology Corporation



. O Note: The exported

data fil ins all th
Export Opportunity (1) Crmon Coporemiet
which were created by
you

Home | Opportunities - | Download | Knowledge Article | Portal Accounts | English - | Huang Qi -

Expand the o

Opportunities A—

menu and select =
Opportunities Click * Export Data”

= Opp Portal View~ Search ‘ Q ‘

Process Status

Y ~

O Opportunity Id ¥ Project Description Process Status ¥ Portal Owner Portal Account Nuvoton Sales Status Entry C
J 002320 Test Demo 0102 Sales Review Huang Qi DXC Temp v_gavinchen # Open 1/2/20
4:24 P
O 002319 test create1228 Sales Review Huang Qi DXC Temp v_gavinchen # Open 1/2/20
4:06 PI

NnuvoTonN
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Export Opportunity Product (1)

Opportunity Product No

002217-1

002081-1

002086-1

002129-1

002133-1

002134-1

002227-1

002235-1

002292-1

002317-1

Download |

ct (Part No/GC Code) Text

Expand the Opportunities

menu and select
“Opportunity Products”

002086

002129

002133

002134

002227

002235

002292

002317

Dummy Product pro001

W626C0157166

W626C0157166

A99148-018

W83330Ds

A99148-018

W626C0157166

A99148-018

Knowledge Article | Portal Accounts | English - |

Import Data

Product Ling 5 - T
Click " Export Data
CUC8BSC —

MMRBI0256

MMRBI0256

FNY3Y

FNY3Y

FF10106055

AMXPR

FF101060SS

FNY3Y

FF10106055

Huang Qi -~

Export Data

Won

Lost

Open

Open

Open

Open

Open

Design-

Open

4

Copyright © Nuvoton Technology Corporation

O Note: The exported
data file contains all the
Opportunity products
of the Open
Opportunities that were
created by you




I_()pportunity Data Import Guide - D365 (1)

Native import have certain limitations:

(1) All the business-related fields must be filled in the corresponding import template, if the fields are not
filled, then the corresponding fields will be empty after creation;

(2) If the fields have the specific logic, when import the data, if this field doesn’t fill the value in the import
template , the field will not be set the value according to the specific logic;

(3) If the required fields are not filled in the import template, it still can be imported successfully.

(4) For Opportunity/Opportunity Product import, follow the below steps:
« Data Update: Please do not modify columns A~D

A B - D

(Do Nojd (Do Nofd (Do Not Modify) Modified On d Opportunity Id '
NnuvoTonN :
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. a Note:. Only updated
I Import Opportunity / Product (1) datasalowed tobe
is not allowed to be
created.

Download | Cases | Knowledge Article | Portal Accounts | English ~ |

Expand the
Opportunities menu and

select “Opportunities” a

Reassign Import Data Export Data

\ Click “ Import D

Import Data

Choose “Data Type “ accordingly
based on your imported file data

Data Type *

Opportunity

Opportunity Product

Attach a file *
° 2idid Click “ Chose File” to select file from your local folder

NnUvoToN



Import Opportunity / Product (1)

Download | Knowledge Article | Portal Accounts | English - | Huang Qi -

Expand the Opportunities menu

and select “Import Result”

Home | Opportunities - | Download | Knowledge Article | Portal Accounts | English- | Huang Qi -~

Name Created On ¥ Result Type Result
OpportunityProduct 2023-12-27 Currency 12/28/2023 2:59 PM Success #Total Count:2 #Success Count:2 #Failed Count:0
USD xlsx 12/28/2023 3:00 PM
O view details
Opportunity 2023-12-27 19_57_10.xlsx 12/27/2023 7:58 PM Success #Total Count:8 #Success Count:8 #Failed Count:0 -

v

Find the data file name that

12/27/2023 8:00 PM

you imported and click
“View Details” to check
error information if needed

NnuvoTonN
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I_()pportunity Close- D365 (1)

1. Normal close:
When [Part Status] are all Won/Lost, and Approved, Opportunity will normal close.

2. Manually close
Sales click the “Close as lost” button in D365.

3. Automatically close:
Opportunity keeps open for specific period, Opportunity will close
automatically.
a. [Territory]="China”, it will be automatically closed in 12 weeks;
b. [Territory]<>"China”, it will be automatically closed in 40 weeks.

NnuvoTon




ty Notification - D365 (1)

Auto Close

This Opportunity has been opened more than 4 weeks. Please
review with customer and update in system. System will move this
Opportunity to close after 8 week(s).

[Territory]="China" & [Last Update Final] is 4 weeks ahead of today

[Territory]="China" & [Last Update Final] is 8 weeks ahead of today

[Territory]="China" & [Last Update Final] is 11 weeks ahead of today

[Territory]="China" & [Last Update Final] is 12 weeks ahead of today

[Territory]<>"China" & [Last Update Final] is 8 weeks ahead of today

[Territory]<>"China" & [Last Update Final] is 16 weeks ahead of
today

[Territory]<>"China" & [Last Update Final] is 32 weeks ahead of
today

[Territory]<>"China" & [Last Update Final] is 39 weeks ahead of
today

[Territory]<>"China" & [Last Update Final] is 40 weeks ahead of
today

Opportunity Auto Close Notification

Opportunity Auto Close Notification

Opportunity Auto Close Notification

Opportunity Auto Close Notification

Opportunity Auto Close Notification

Opportunity Auto Close Notification

Opportunity Auto Close Notification

Opportunity Auto Close Notification

Opportunity Auto Close Notification

This Opportunity has been opened more than 8 weeks. Please
review with customer and update in system. System will move this
Opportunity to close after 4 week(s).

Open case has been open more than 11 weeks. Please review with
customer and update in system. System will move this Opportunity
to close after 1 week(s).

Open case has been open more than 12 weeks. System
automatically close it as lost.

Open case has been open more than 8 weeks. Please review with
customer and update in system. System will move this Opportunity
to close after 32 week(s).

Open case has been open more than 16 weeks. Please review with
customer and update in system. System will move this Opportunity
to close after 24week(s).

Open case has been open more than 32 weeks. Please review with
customer and update in system. System will move this Opportunity
to close after 8 week(s).

Open case has been open more than 39 weeks. Please review with
customer and update in system. System will move this Opportunity
to close after 1 week(s).

Open case has been open more than 40 weeks. System
automatically close it as lost.

Mail To: [Owner] of the Opportunity
Mail Cc: [Portal Owner] of the Opportunity

Open

Open

Open

Open

Open

Open

Open

Open

Open




Mail To: [Owner] of the Opportunity
Mail Cc: [Portal Owner] of the Opportunity

Oppty Notification - D365 (2)

Milestone notification

[Mass Production Date] is 42 days ahead of today. Opportunity Mass Production Date Notification The [Mass Production Date] of this Opportunity is 42 days from now. Open, Design-In, Won

[Mass Production Date] equals to today. Opportunity Mass Production Date Notification The [Mass Production Date] of this Opportunity is today. Open, Design-In, Won

NnuvoTonN
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ownload all information reports

Download Knowledge Article English - | Vega Chen -

Import Data Export Data

Import Data Export Data

Part Status

h 4 ~

Apply
i= All Opportunity Products ~ Search I Download Report I

Open Opportunities
Closed Opportunities Group ID (Product Line
. Product Line Id id) SBU (Product Line Id) Product (Part N

Design-ln Opportunities

Lost Opportunities

Won Opportunities

Alert Opportunities -Open more than 40 weeks
Alert Opportunities -Open more than 12 weeks
All Opportunity Products
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J Note: This menu

Create Sub Account (Portal (Portal Account)is
Account Admin Only) (1) Account Admin

Disti. create sub account

nuvoTon

English - | Huang Qi -

Click “Portal Account”

Portal Account

Account Info

Account Name *

Disti Sub Account Appl,
DXC Temp PRy
If you have created or updated sub-accounts, please remember to click the “Submit” button.
Disti. Major Account

Huang Qi
9 ==

First Name *
Disti. Type 4 Apply Status First Name 4 Last Name Email . Y71 ”
: Click "C
uang IC reate
Major Account Success Huang Qi huang.qi@dxc.q

Major Account Email *

huang.qi@dxc.com

Sub Account Success Chang Aven aiwen.chang@dxc.com Yes
Disti Email Domain *
@dxc.com Sub Account Success Chen Gavin gavin.chen2@dxc.com Yes
*
Sub Account Quota Sub Account Success Jiang Zhiwei zhiwei jiang@dxc.com Yes
8
Sub Account Success Li Muchun muchun_li@dxc.com Yes

n U vo I o n Major Account Due Date Sub Account Success Liu Yuntao yuntao liu@dxc.com Yes

Copyright © Nuvoton Technology Corporation



I_Create Sub Account (Portal
Account Admin Only) (2)

Disti. create sub account

@ Create

Disti Portal Sub Account

Basic Info H

e‘irst Name *
George ‘

i Assign the web role of

Oppty and Case for

Last Name subaccount
Green ‘
Email * Disti Type ) )
Opportunity Admin >
greengenogre@dxc.com ‘ Sub Account Select or search options =

Job Title Select all 5 items
Input the .
W andatory fields o

Provide a telephone number Opportunity Personnel -

Login Status elm CIICk usaven '

Login Enable *

ONo @ Yes
Copyright © Nuvoton Technology Corporation




O Note: The related job for the

I_Create Sub Account (Portal portal Account runs

automatically every five minutes.
Account Admin Only) (3) Once complted; the Apply

y Status of the newly created
record will be automatically

Disti. create sub account updated to “success,” and the

Portal Account corresponding Sub Account user
will receive an invitation email
Account Info O The quantity of subaccounts that
Account Name : - " the portal account admin can
OXC Temp i Click * Submit create is controlled by the
. . If you have created or updated sub-accounts, please remember to click the "Submit” button.
Disti. Major Account o subaccount quota. If you need to
e & = create more subaccounts than
:rSt teme Disti. Type Apply Status 4 First Name Last Name Email Login E the a"ocated qUOta' please
o Sub Account Draft George Green greengenogre@dxc.com Yes contaCt Sales & IT to Increase the
Major Account Email *

subaccount quota

huang.qi@dxc.com Sub Account

The newly created record
will be displayed in the

Disti Email Domain *

@d Major Account
xc.com

Sub Account Quota * Sub Account vi eW a n d th e [Ap p Iy Statu S] Vas
B = u
o \vill be set to

n

Major Account Due Date Sub Account Success Chen Gavin gavin.chen2@dxc.com Yes

Copyright © Nuvoton Technology Corporation




Update Sub Account (Portal
Account Admin Only) (1)

Disti. update sub account

G Edit

Mobile Phone

12345678

Account Info

Account Name *

Login Status

Login Enable *
) No ® Yes

Disti Sub Account Appl
DXC Temp PPy

Permissions

If you have created or updated sub-accounts, please remember to click the "Submit” button. Web Role

Opportunity Admin

Disti. Major Account

Huang Qi
g =N

First Name *

Apply Status *

Success

Job Run Result

Major Account Update Success

Web Role Job Run Result 4 Created On
Huang

Opportunity Admin Account Update 1/2/2024 1:35 PM |- | |
Major Account Email * Success!
huang.qi@dxc.com Opportunity Admin Major Account Update 12/11/2023 3:38 PM

Success
Disti Email Domain * - 0
, o & Edit
@dxc.com Opportunity Personnel; Training Course  Sub Account Update 12/11/2023 3:42 PM
' Only Success O Vview details

Sub Account Quota *

W Find the subaccount you want to modify,
click the arrow button to expand the
pdown menu, and select ‘Edit’

8

NUVOTON
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Update Sub Account (Portal
Account Admin Only) (2)

Disti. update sub account

Portal Account

Account Info

Account Name *

DXC Temp

Disti. Major Account

Huang Qi

First Name *

Huang

Major Account Email *

Disti Sub Account Apply

If you have created or updated sub-accounts, please remember to click the "Submit” button.

NnuvoTonN
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Disti. Type Apply Status 4 First Name Last Name Email
Sub Account Draft Jiang Zhiwei zhiwei jiang@dxc.com Yes
2 |APP 3 0 C odiTiedc
2COora pe Dra
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FAQ For Portal

2024/3/14 revised

‘We compiled sohutions to some common issues that Portal users have encountered recently and listed here
for your reference.

1.Why | cannot log in Disti. Portal?

1) If you log in, please ensure that your account is already aeated in the current PROD environment.
2] The Portal Account was created based on the user list provided by lan. Please make sure that the amail
you used for logging in is the same one as you provided in user List.

2.When | received the email invitation for the portal,
what should | use to log in?

The Portal account was created by the email address which you've provided.

1) If your account is already a Microsoft account: After entering your account, the page will directly turn to
the corresponding organization for authentication. There is mo separated password, it is the same as the
one of your Microsoft account.

BB nicrosoft

Signin

Dy e o
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